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Cranking up the
kerbside appeal
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Fix your home’s faults before offering it for sale.

www.mypropertypreview.com.au 

• Gutters and downpipes that are
rusty or filled with leaves
• Stained and mouldy driveways
and paths
• Tall trees and shrubs blocking
light and views to windows
• Untidy garden beds in need
of weeding and mulching
• Dead plants in pots
• Patchy, dry lawns
• Broken fences
• Faded and weather-beaten front
doors and window sills
• Dirty windows.
And remember, you never get
a second chance to make a first
impression.

“

W

hen it comes to
buying a home, first
impressions count.
The decision to look inside
a house is usually based on
advertising photography or the
quick drive-by assessment. If
your house is well presented and
inviting on the outside, buyers
will be more likely to want to
see inside.
When we live in a home for
any length of time we become
blind to its faults or we no longer
see the cobwebs. Let’s face it,
most of us drive in and out of our
garages every day without a
backward glance, never really
‘seeing’ how our house presents.
So how can you see your
house through the fresh eyes
of a buyer? As a property stylist,
I find the best way is to cross
the street and take a good honest
look back at your house. What
draws your attention as a feature?
These are the things you want to
enhance. Next look at what may
need some attention. These are
the things you want to fix.
Here is a checklist of some
common problem areas.
• Chipped or faded paintwork

If your house is
well presented
and inviting on the
outside, buyers will
be more likely to
want to see inside

Dianna Ryan is a pre-sale property
stylist from Istyle Homes.
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